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EDITORIAL PLANNER FOR NUMBERS & SENSE, QUARTER 1-2022
Ad Space Booking and Material Closing Deadline: November 26, 2021
Release / Impact Date: January 2022
NUMBERS & SENSE covers all the topics that are vital to today’s bookkeeping and accounting
professionals. Through research and expert interviews, NUMBERS & SENSE gives readers a competitive
advantage by keeping them informed of changing legislation and government programs, trends in
technology, bookkeeping practices and principles, and keeping up with industry growth and change.

Cover Story - Working title: CPB Canada’s 15th Anniversary!
Certified Professional Bookkeepers of Canada is celebrating 15 years as the go-to association for
Canadian bookkeepers. This article will take the reader on that journey, covering the key milestones of the
past decade and a half, and the organization’s vision for the future.

Feature - Working title: Know Your Risk for Burnout
COVID-19 has heightened the dangers of burnout because people have been working non-stop from
home. The resulting stress and increase in mental health issues mean bookkeepers need to be aware of
the risks, the trigger points and how best to strike a work/life balance to avoid succumbing to burnout.

Feature - Working title: “Ever Thought about Selling Your Practice”
Whether bookkeeping practice owners want to retire or change careers, they should realize that they
have built something of tremendous value. This article offers information on who might be
interested in buying a bookkeeping business when the day comes that the owner wants to move on.

Feature - Working title: Why Your Firm Should Offer a Value Guarantee
Without an avenue for customer complaints, bookkeeping firms risk losing up to 45 per cent of customers
who are dissatisfied. This article explains why it’s just good business to offer a money-back value
guarantee on your services. And no, it won’t result in clients defecting to other companies.
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